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START-UP



MUST HAVE'SMUST HAVE'SMUST HAVE'S   
LIST YOUR MUST HAVE ITEMS UPON

OPENING YOUR DPC PRACTICE? 

WHAT ITEMS  CAN YOU GET LATER? 



START-UPSTART-UPSTART-UP   
WHAT SERVICES WILL YOU OFFER IN

YOUR DPC PRACTICE? 

WHAT SERVICES WILL YOU NOT OFFER? 



SERVICES



SERVICESSERVICESSERVICES   
WHAT SERVICES WILL YOU OFFER IN

YOUR DPC PRACTICE? 

WHAT SERVICES WILL YOU NOT OFFER? 



MARKETING



YOUR IDEALYOUR IDEALYOUR IDEAL      MEMBERMEMBERMEMBER   
WHO IS YOUR IDEAL MEMBER 

IN GENERAL? 

WHO IS YOUR SPECIFIC IDEAL MEMBER? 



MARKETINGMARKETINGMARKETING   
HOW WILL YOU MARKET YOUR 

DPC PRACTICE IN THE NEXT 

12 MONTHS? 



BALANCE



BOUNDARIESBOUNDARIESBOUNDARIES   
WHAT BOUNDARIES WILL YOU SET

FOR YOURSELF AND FOR YOUR

PATIENTS IN YOUR DPC PRACTICE? 



FAMILY TIMEFAMILY TIMEFAMILY TIME   
WHAT DO YOU WANT YOUR 

FAMILY LIFE TO LOOK LIKE IN YOUR

DPC PRACTICE? 



SELF-CARESELF-CARESELF-CARE   
WHAT THINGS WILL YOU COMMIT TO

DOING FOR YOURSELF REGULARLY TO

PRIORITIZE YOUR SELF-CARE? 



THANKTHANKTHANK
YOU!YOU!YOU!

CONTACT INFOMATION:

EMAIL:

DRJADEMD@NSPIREINC.COM

WEBSITE:

NSPIREPRIMARYCARE.COM

(SEE "PHYSICIAN RESOURCES" TAB) 

SOCIAL MEDIA:

@NSPIREPRIMARYCARE &

@DRJADEMD


